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© Stikkum

UNLOCK YOUR r -

Full Business Potential

'1
oin Leading Professionals in the Home Ownership Ecosystem who Are Elevating ' i v

Their Success with Stikkum's Cutting-Edge Solusion,

Revolutionize Your Business with Stikkum - Transforming

Customer Acquisition and Retention. I s ‘

ntegrated Solutions for Business Excellence

Revolutionising Client
Retention for Mortgage Brokers

In the highly competitive mortgage industry, client retention and
lead management are crucial for sustained growth. Recognizing
these critical challenges, the founders of Stikkum—Babul Shanta
Prasad, James Borden lll, and Jeff Londres—envisioned a solution
to address these issues. They identified the need for a robust
platform that could streamline processes, automate
communication, and provide actionable insights. This vision led to
the development of Stikkum, designed to enhance client
engagement and improve efficiency for mortgage brokers.
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x Overview

Stikkum is a cutting-edge client engagement platform developed
to address the unique challenges faced by mortgage brokers in
managing client relationships and nurturing leads. Designed with
advanced automation and an intuitive interface, Stikkum
empowers mortgage brokers to streamline their operations and
enhance client interactions throughout the entire lifecycle.
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